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SummitAlliance Investment Group wants to make it easy for you to become
familiar with our premier managed money platform being offered through
United Business Alliance. This booklet contains information on our firm, fee-
based managed account services and fees. Thank you for your interest in
SummitAlliance Investment Group.
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If you have any questions, we encourage you to contact SummitAlliance
toll-free at (866) 667-1669. One of our Regional Vice Presidents will be
glad to assist you.
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INVESTMENT FIDUCIARY RESPONSIBILITY

Do you have Investment Fiduciary Responsibility?

Fiduciary status is determined by facts and circumstances, and generally is defined as a person who:

1. Manages property for the benefit of another

2. Exercises discretionary authority or control over the asset
and/OR

3. Renders comprehensive and continuous investment advice

If this applies to you, then you are exposed to potential litigation. Liability is NOT determined by
investment performance, but rather on whether “prudent investment practices” were followed. The
Foundation for Fiduciary Studies has created 27 Practices that define a Prudent Investment Process from
beginning to end.

One way to protect yourself is to put a “fiduciary buffer” between you and your client. SummitAlliance
Investment Group has successfully completed an Investment Fiduciary Audit (IFA) by an Accredited
Investment Fiduciary Auditor (AIFA) and “maintains the internal control procedures necessary to insure
the consistent administration of all seven standards of fiduciary care to its clients.” A copy of our IFA
letter has been included on the next page for your convenience.

The Foundation for Fiduciary Studies bases its Investment Fiduciary Audit (IFA) on the Seven Uniform
Standards of Care:

1) Know standards, laws, and trust provisions.

2) Diversify assets to specific risk/return profile of client.

3) Prepare investment policy statement.

4) Use “prudent experts” (money managers) and document due diligence.
5) Control and account for investment expenses.

6) Monitor the activities of “prudent experts.”

7) Avoid conflicts of interest and prohibited transactions.

Retail Client |<¢—p Fiduciary Buffer |[l«— Rep/Advisor

The Center for Fiduciary Studies was established in 1999 to provide the investment industry with the
first full-time training and research facility focused exclusively on investment fiduciary responsibility
and portfolio management. (http://www.cfstudies.com/)

The Foundation for Fiduciary Studies is a nonprofit organization that was established to develop and
advance practice standards of care (practices) for investment fiduciaries, which includes trustees and
investment committee members, as well as brokers, bankers, and investment advisors. It is independent
of any ties to the investment community and therefore, positioned to be a crucible for advancing the
practice standards of care. (http://www.ffstudies.org/)
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II. MUTUAL FUNDS

SummitAlliance offers Mutual Fund Wrap Portfolios that use domestic equity, international equity,
and fixed income mutual funds for clients and advisors who are interested in a more actively managed
mutual fund investment approach. Within the 10 comprehensive macro asset allocation models, there
are an additional 25 fixed-income and 20 equity sub-models. These portfolios can be implemented to fit
clients of any size.

Mutual Fund Wrap Portfolios are best suited for account sizes of approximately $50,000 to $250,000.

25 Fixed-Income
Sub-Models

20 Equity
Sub-Models

10 Macro Asset Allocation i
Models '

Fixed-
Income

>

SAMPLE
Equity Sub-Model

SAMPLE
Fixed-Income Sub-Model

Short Term Quality 18.00%

Large Cap Growth 30.00% Short Term Yield 16.00%

Mid Cap Value 12.00% Interm. Term Quality 19.00%

Mid Cap Growth 11.00% Interm. Term Yield 17.00%

)
1
1
1
1
:
1
Large Cap Value 30.00% !
1
1
1
1
1
1
1
1

Small Cap Value 7.00% Long Term Quality 16.00%

Small Cap Growth 6.00% | —-----mmm e Long Term Yield 14.00%
International 4.00% TOTAL | 100.00%
TOTAL | 100.00% SAMPLE

Macro Asset Allocation Model
Cash 10.00%

Fixed Income 20.00%
Equities 70.00%

TOTAL | 100.00%

The SummitAlliance Mutual Fund Wrap Portfolios are product-neutral and therefore open to ALL
mutual funds.
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III. CORE MARKET EXPOSURE

SummitAlliance offers Index Portfolios as tax-efficient programs that use index mutual funds, money
market mutual funds, domestic exchange traded funds (ETFs), international exchange traded funds
(ETFs), and fixed income exchange traded funds (ETFs) for clients and advisors who are interested in a
more passive investment approach. Within the 10 comprehensive macro asset allocation models, there
are an additional 25 fixed-income and 20 equity sub-models. These portfolios can be implemented to
fit clients of any size.

Index Portfolios are best suited for accounts that are greater than $50,000.

25 Fixed-Income
Sub-Models

20 Equity
Sub-Models

10 Macro Asset Allocation i
Models |

Fixed-
Income

B

SAMPLE
Equity Sub-Model

SAMPLE
Fixed-Income Sub-Model

Large Cap Value 35.00%

Large Cap Growth 33.00% Short Term Yield 18.00%

Mid Cap Value 10.00% Interm. Term Quality 18.00%

Mid Cap Growth 9.00% Interm. Term Yield 16.00%

1
1
1
1
1
|
1
! Short Term Quality 20.00%
1
1
1
1
1
1
1
1

Small Cap Value 6.00% Long Term Quality 16.00%

Small Cap Growth 4.00% | m-----mmmmmmmmmmmmmmmmmm o mmmm oo Long Term Yield 12.00%
International 3.00% TOTAL | 100.00%
TOTAL | 100.00% SAMPLE

Macro Asset Allocation Model
Cash 10.00%

Fixed Income 20.00%
Equities 70.00%

TOTAL | 100.00%

The SummitAlliance Index Portfolios are product-neutral and therefore open to ALL ETFs (iShares)
and index mutual funds.
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SECTION 4

SAMPLE MODEL PERFORMANCE
- AGGRESSIVE ALLOCATION
- BALANCED ALLOCATION
- CONSERVATIVE ALLOCATION
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MONEY MANAGERS
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SUB-ADVISORS/MONEY MANAGERS

SummitAlliance delivers multiple best-of-breed, institutional sub-advisors (money managers) across
all styles of management, with SummitAlliance serving as the Manager of Managers. These top sub-
advisors (money managers) were selected from a universe of more than 5,000 money managers
through our comprehensive proprietary due diligence process that analyzes qualitative, quantitative
and fundamental style data. Referrals from our advisors are welcome and evaluated, as well. The
SummitAlliance Investment Committee re-evaluates sub-advisor (money manager) performance on
a quarterly basis to ensure that the sub-advisor is performing in-line with expectations.

Some of these leading sub-advisors include:

Sub-Advisor (Money Manager) Asset Style Managed
 Alliance Bernstein ... LargeCap Value
| Awad Asset Management & Small Cap Value
| Briner Capital Management, LLC. . | Small/Mid Cap Blend
| Fred Alger Management . MidCap Growth
| Healy Capital .+ Small/Mid Cap Value
 Johnson Asset Management . Small Cap Value
| Mastrapasqua Asset Management &+~ Large Cap Growth
| McKinley Capital Management .~ Large Cap Growth
 Navellier & Associates 4 International
 Riverbridge Partners . Small Cap Growth_
| Roxbury Capital Management . Mid Cap Value
| SMH Capital Advisors Fixed Income
| Thornburg Investment Management & International

Wilson/Bennett Capital Management | Large Cap Value

More detailed information, including performance numbers, for our sub-advisors/money managers
can be found:

1 - On our website www.sigcm.com

2 - In our comprehensive Sub-Advisor/Money Manager Package.

“We didn’t invent the separate account, we just perfected the process.”™
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FEE SCHEDULE
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UL FEE SCHEDULE
SUMMIT%VI:LIANCE

STMENT GROUP

SummitAlliance offers financial advisors a robust platform through which they can offer Unified Managed Account (UMA)
services to their clients, through a combination of active' and passive’ management. Individual securities are held in a Multiple
Strategy Portfolio (MSP), which can be complemented with mutual funds and core market exposure to create a diversified asset

allocation portfolio.

The SummitAlliance platform provides a clean “all-in” fee’, which includes custody/clearing, money manager, AND platform
fees. Each advisor sets the financial advisor’s fee independently.

Any number of accounts for the benefit of one Portfolio Owner and immediate family members may be linked together to meet
a Platform Fee breakpoint, all based on Portfolio Owner directives.

VALUE PER CATEGORY INDIVIDUAL SECURITIES MUuTUAL FUNDS CORE MARKET EXPOSURE
Domestic Equities Domestic Money Market Funds
Int’1 Equities Equity Index Mutual Funds
Fixed Income Int’1 Equity Domestic ETFs
Fixed Income Int’1 ETFs
Fixed Income ETFs
$0 - $500,000 1.00% 0.50% 0.50%
$500,001 - $1,000,000 1.00% 0.50% 0.40%
$1,000,001 — $2,000,000 1.00% 0.25% 0.10%
$2,000,001 - $5,000,000 0.80% 0.25% 0.10%
Over $5,000,000 0.60% 0.10% 0.10%

EXAMPLE 1: $.5MM Portfolio

Allocation Amount Fee % Weighted Average Fee
Individual Securities 50% $250,000 1.0000% 0.5000%
Mutual Funds 30% $150,000 0.5000% 0.1500%
Core Market Exposure 20% $100,000 0.5000% 0.1000%
Total 100% $500,000 0.7500%
EXAMPLE 2: $1.5MM Portfolio
Allocation Amount Fee % Weighted Average Fee
Individual Securities 35% $525,000 1.0000% 0.3500%
Mutual Funds 50% $750,000 0.5000% 0.2500%
Core Market Exposure 15% $225,000 0.5000% 0.0750%
Total 100% $1,500,000 0.6750%
EXAMPLE 3: $6MM Portfolio
Allocation Amount Fee % Weighted Average Fee
Individual Securities 34% $2,040,000 0.9961% 0.3387%
Mutual Funds 49% $2,940,000 0.3350% 0.1642%
Core Market Exposure 17% $1,020,000 0.4431% 0.0753%
Total 100% $6,000,000 0.5782%

NOTE: Unless otherwise specified, the SummitAlliance fee stated above will include custody and clearing charges. To the extent a particular Custodian debits
Portfolio Account directly for such charges, SummitAlliance will provide an equivalent offset in the fee it debits. The fee stated above does NOT include extra

charges for services such as check printing or wire transfer fees.

'Actively managed by professional money managers (sub-advisors).
2 Passively managed through investments in market index funds, money market funds, and ETFs.
*”All-in” fee does not include internal operating expense ratios of open-end mutual funds and exchange traded funds (ETFs).
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FREQUENTLY ASKED QUESTIONS (FAQS)

SUMMITALLIANCE

Who is SummitAlliance Investment Group?

SummitAlliance is an independent investment management firm based in Dallas, Texas
that provides outsourced comprehensive fee-based investment management solutions to
financial advisors (Broker-Dealers, RIAs, CFPs, CPAs, tax advisors, attorneys, insurance

professionals, and bankers) via a robust web-based turnkey asset management platform
(TAMP).

What is a TAMP?

Turnkey asset management platforms, or TAMPs, have emerged in response to the
growing number of financial advisors who prefer to offer investment management to
clients on a fee for service basis rather than on a commission basis. Due to the high start-
up costs of building a state-of-the-art platform and the high fixed costs to operate one,
most independent advisors and broker/dealers choose to allocate their time and money on
asset gathering and client service rather than on building back-office operations. Even if
an advisor wanted to replicate the TAMP SummitAlliance offers, it would take almost
two years and a seven figure capital commitment. Additionally, to operate the platform
efficiently, the advisor would need to amass in excess of $500 million in assets.

Is SummitAlliance a public or private company?

SummitAlliance is owner-operated and internally funded. Thus, we are not only
responsive and accountable at a personal level, but also capable of delivering trend-
making innovation and comprehensive service after the sale at the enterprise level. In
contrast to most of our competitors, we are not beholden to outside investors whose
objectives may not align with our clients.

What investment options do | have with your platform?

You and your clients have access to a broad spectrum of customizable investment options
across the full range of investment philosophies. Unified Managed Account (UMA)
services are available to your clients through a combination of active and passive
management. Actively managed securities are held in a Multiple Strategy Portfolio
(MSP), which tactically integrates various third-party money managers into a single
client account. This can be complemented with actively managed mutual funds in mutual
Fund Wrap Portfolios, and passively managed core market exposure in Index Portfolios
and ETFs.

The Strong Silent Partner for the Independent Financial Advisor ™
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an FREQUENTLY ASKED QUESTIONS (FAQS)
SUMMITALLIANCE

What is a Multiple Strategy Portfolio (MSP) account and how is it
better/different than the Separate Account?

Traditional separate account management requires you to open an account, sometimes at
different custodians, for each money manager that you wish to employ in the
management of your client’s portfolio. The Multiple Strategy Portfolio (MSP) ties
together multiple strategies from different money managers (sub-advisors) into one
account. This differs from Separate Accounts because each money manager (sub-
advisor) can manage a portion (asset class) of one account, rather than separating the
strategies into separate accounts. This innovation results in cost savings to the client and
dramatically reduces your time to service the portfolio. Additionally, this process results
in ONE account statement, ONE Form-1099 at year-end, and better tax control such as
the avoidance of wash sales.

How do you select the money managers (sub-advisors) for your
platform?

Our money managers (sub-advisors) are selected through a comprehensive proprietary
due diligence process that analyzes qualitative, quantitative and fundamental style data.
The SummitAlliance Investment Committee monitors money manager performance on a
quarterly basis to ensure that they are performing in-line with expectations. The
performance of each manager is separately compared to the appropriate asset class
benchmark so that you and your clients can clearly evaluate the effectiveness of each
manager selecting stocks on behalf of the portfolio.

If | have a relationship with a money manager who is not on your
platform, can | still use him?

Yes. We welcome manager referrals from our advisors. We do not promise that all
referrals will be added, but we will conduct a thorough due diligence of the referred
manager and, if appropriate, we will make a good-faith effort to bring that manager under
contract on the platform.

Can | still manage a portion of my client’s account?

Yes. Our customizable platform allows you to continue to manage any portion of the
portfolio allocation you chose. The platform money managers would simply manage the
balance of the portfolio that is delegated to them.

The Strong Silent Partner for the Independent Financial Advisor ™
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FREQUENTLY ASKED QUESTIONS (FAQS)

SUMMITALLIANCE

What is your fee and what does that include?

We have a low turnkey fee which caps at 1.00% and includes all components of the
service: custody/clearing, money managers, and the SummitAlliance platform. The
managed money industry average is about 1.49% for the same components.

Can | set my own fee rate?

Yes. Our billing system not only allows you to structure your “global” fee schedule
however you choose, it also permits you to apply different fee schedules to different
accounts, such as might be the case if you need to negotiate a special fee to win
competitive new business. This customization coupled with SummitAlliance’s industry-
low fee, gives you the flexibility and edge you need to be competitive in an increasingly
fee-sensitive environment.

Do | have to liquidate my client’'s accounts to work with
SummitAlliance?

No. Unlike most managed money platforms, SummitAlliance does NOT require you to
liquidate your client’s current positions to transfer cash onto our platform. We can take
over management of a portfolio of existing investments and work toward the new
portfolio at a pace that is dictated by you, your client, the markets, or the tax situation.

Am | restricted to using proprietary mutual funds or other
mandated investment vehicles on your platform?

No. Our open architecture, product-neutral platform is not tied to any proprietary
products. We do not manufacture mutual fund products or ETFs, nor do we own an
interest in any of our money managers, so we are free from any conflicts.

What type of reporting will clients receive?

SummitAlliance produces a comprehensive composite report on a quarterly basis, which
can stand alone with our market commentary, or be delivered to your client with other
literature you originate. Our highly understandable and well-designed reports can be
private labeled with your logo.

The Strong Silent Partner for the Independent Financial Advisor ™
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an FREQUENTLY ASKED QUESTIONS (FAQS)
SUMMITALLIANCE

Can you private label the SummitAlliance platform?

Yes. All aspects of our services can be tailored such that it is your brand that is featured.
From the initial proposal to the quarterly reports, SummitAlliance can customize client
deliverables with your logo. You and your firm get the goodwill with clients while you
work toward building your brand in the marketplace, not ours.

Can | access my client’s accounts on-line?

Yes. You and your clients (should you choose to grant them access) will enjoy secure
24/7 web-based access to a suite of account reports updated daily. Reports covering asset
allocation, performance, current holdings, and transactions, are all at your fingertips.
Client access can be direct to SummitAlliance or be wired through a link at your
website.

What marketing tools are available to me on-line to help me
create a client proposal?

SummitAlliance provides leading edge technology, supported by comprehensive training
and marketing materials. Our website enables you or your assistant to transmit client
profile data and receive robust proposals — all electronically. Our process makes it easy
to modify proposals, either for a single relationship, or across your entire practice.

What custodians does SummitAlliance use?

At present, our primary custody relationships are with Charles Schwab, Fidelity
Institutional Brokerage (including NFS), Southwest Securities, and Pershing, but we have
other relationship and can accommodate directed brokerage as necessary to satisfy
broker/dealer affiliations.

What technology are you running your platform on, and how
established is it?

SummitAlliance has built the platform in association with CheckFree Investment
Services, the industry standard in managed money platform technology. Checkfree APL
is currently servicing clients managing 1.4 million portfolios totaling $900 billion in
assets, of which about 30,000+ are MSP accounts, accounting for $4 billion in assets.

How do | integrate my client accounts onto the SummitAlliance
platform?

Our seamless three-step process makes it easy for advisors to develop a strategic
partnership with SummitAlliance. The entire process is usually completed within 30-60
days.

The Strong Silent Partner for the Independent Financial Advisor ™
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Al CONTACT INFORMATION
SUMMITQVLLIANCE

ESTMENT GROUP

HEADQUARTERS - DALLAS
SummitAlliance Investment Group, L.L.C.
200 Crescent Court, Suite 1030

Dallas, Texas 75201

1(866) 667-1669 toll free
(214) 871-3838 phone
(214) 871-3839 fax

SALES EXECUTIVES
Texas, Florida and New York

For more information on our managed money platform, please contact:

Christopher K. High — Regional Vice President Richard Cuite — Regional Vice President
christopher.high@sigcm.com rcuite(@sigcm.com
(214) 871-3838 x3835 (516) 376-1754

For specific questions related to the SummitAlliance Money Manager due diligence and selection, please
contact:

Josh Reynolds—Vice President, Investment Management
jreynolds@sigcm.com
214-871-3838 x3840

For questions about SummitAlliance back office operations and technical support capabilities, please
contact:

David Faulkner—Vice President, Relationship Management
dfaulkner@sigcm.com
214-871-3838 x3834

For all other general inquires about our firm and service or suggestions about how we might better serve
your needs, please email us at: info@sigcm.com.

Your questions and comments are important to us. We have provided a number of ways to get in touch with
us to ensure that your requests receive immediate attention. Thank you for allowing us to serve you. We
appreciate your business and value your relationship.
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